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 THE FITNESS 101 E-BOOK COVERS:

Clientele + Marketing   

Networking

Interview Tips

Negotiating %'s

Certifications

7 Central Movements

So much more!!!!

This book isn't just about marketing tips or strategies, it's 
about learning how to truly become an asset to your clients. 
Ultimately, your success in this industry will be tied to your 

ability to make your clients want to spend time with you. 
Knowing that, you must provide value, expertise, authority, 

and most of all a great experience.
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WHO IS THIS GUY?

 
 
 
 
M Y  J O U R N E Y  A S  A  F I T  

N A S M  C P T ,  W L S ,  C E S

T R X  G R O U P  &  F U N C T I O N A L

B . S .  J O U R N A L I S M / P U B L I C  R E L A T I O N S

2 , 0 0 0 +  T R A I N I N G  S E S S I O N S  A N N U A L L Y

1 0  y e a r s  a s  a  F I T  ( F i t n e s s  I n d u s t r y  T e a c h e r )  a n d  i t ' s  t h e
b e s t  d e c i s i o n  I  e v e r  m a d e .   A t  2 4 ,  I  d e c i d e d  t o  l e a v e  t h e
N Y C  c o r p o r a t e  l i f e ,  a n d  s t a r t  d o i n g  w h a t  I  l o v e d ,  h e l p i n g
p e o p l e .  W h e n  I  t o o k  m y  f i r s t  j o b  I  h a d  n o  c l u e  h o w  t o
t r u l y  m a r k e t  o r  r u n  a  F i t n e s s  B u s i n e s s .  
 
A f t e r  4 +  y e a r s  o f  l o w  t u r n o u t s  a n d  c a n c e l l a t i o n s  I  h i t  m y
s t r i d e  a n d  h a d  a  f u l l  b o o k  a l o n g  w i t h  a  w a i t i n g  l i s t .  I  h a v e
b e e n  p r i v y  t o  w a t c h i n g  h o w  t o ,  a n d  h o w  n o t  t o  b u i l d  a
s u c c e s s f u l  F i t n e s s  B u s i n e s s . I  c a n ' t  w a i t  t o  s h a r e  a l l  o f  i t .  



SKIP THE MISTAKES
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F I T N E S S  B U S I N E S S  I N T E R V I E W  1 0 1
F U L L - P R O O F  M E T H O D

ALL THE SCARY 
QUESTIONS ANSWERED

I  W A N T  T O  B U I L D  M Y  B U S I N E S S  O N L I N E  ( T H R O U G H  I N S T A G R A M ,

F A C E B O O K ,  W E B S I T E ,  T W I T T E R ,  E C )  C A N  I  D O  I T ?

 

W H A T  C E R T I F I C A T I O N S  A R E  T H E  B E S T ?

 

H O W  Q U I C K L Y  C A N  I  S T A R T  M A K I N G  M O N E Y ?

 

H O W  D O E S  T H E  P A Y  S T R U C T U R E  W O R K  A T  F I T N E S S  F A C I L I T I E S ?

T O O L S  &  T I P S  T O  G A I N  C L I E N T E L E  
 
R E A L  L I F E  E X A M P L E S  &  S T O R I E S  
 
P R O V E N  M A R K E T I N G  S T R A T E G I E S  
 
T R A I N I N G  T I P S :  H O W  T O  B E  G R E A T



ZOOM-IN
These are marketing strategies, tools, and

tips to ensure you are a step ahead of the

competition, and feel confident as a FIT.

They are easy, and obvious but rarely ever

taken advantage of. You can

separate yourself by implemting them. 

YOU'LL NEED TO LEARN BOTH 

ZOOM IN AND ZOOM OUT
Visit Helpinghands.org/donate for more info.  

or Contact 0987 456 83 56

ZOOM-OUT
This is where we take a step back to 

asses and discuss the more philosophical

and motivational components to

becoming a FIT (Fitness Industry Teacher).

You will wear a lot of hats day to day, and

you'll have to be prepared.

WHAT I HOPE YOU LEARN
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S U C C E E D I N G  I N  T H I S  I N D U S T R Y  I S  A B O U T  C R E A T I N G  A  W O R T H W H I L E
E X P E R I E N C E  F O R  Y O U R  C L I E N T .  E V E R Y O N E  I  H A V E  W O R K E D  W I T H  I
C O N S I D E R  M Y  F R I E N D .  Y O U R  P A S S I O N ,  W I L L I N G N E S S ,  K N O W L E D G E ,  A N D
R E L E N T L E S S  P U R S U I T  O F  D O I N G  T H E  R I G H T  T H I N G  S E S S I O N  A F T E R
S E S S I O N ,  D A Y  A F T E R  D A Y ,  W I L L  F I L L  Y O U R  S C H E D U L E .  


